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International Regional MNC Sales/Service General Manager, Global Key Account and Manufacturer’s Representative Management, Electronics Manufacturing Capital Equipment Sales, ASIA / USA Sales Expertise
Career History
Renta International LLC                      California, USA and Singapore       (01/2000 – Present) 

President 
Renta is a Manufacturer’s Representative business that promotes Asian Electronics Contract Manufacturing Services (EMS) within the US market and represented a leading Surface Mount Technology (SMT) equipment supplier to key Asian MNC accounts based in Singapore.
Accomplishments:

· Sold approximately 150 SMT machines in Asia over the past 7 years  
· Negotiated Volume Purchase Agreements with complex terms that minimized discounts

· Appointed, trained, and managed an American nationwide sub-rep organization 
· Won a major contract to build monitor stands for a supplier to Dell Computers
Total Maritime Services Pte Ltd                               Singapore        (03/2008 – 06/2008) 
Consultant / Acting General Manager
TMS is a manufacturer’s representative selling capital equipment to the shipping industry. TMS employed me as a temporary consultant to help save the core company after the principal of their major product line decided to go direct. 
Accomplishments:

· Consulted on investments and contract negotiations in order to form new Joint Ventures
· Developed Forecasts, Budgets, and Profit /Loss projections to justify an office expansion
· Secured new contracts with new principals in order to expand the product range
· Created a 3 year Business Plan, Marketing Road Map, Brochures, and Line Cards
· Trained a new Business Development Manager to perform Top Level Presentations
SIEMENS Pte Ltd                                                      Singapore         (05/1993 – 12/1999)
Senior Vice President, Asia Regional Head Quarters. 
Siemens Automation Division in Asia has Matrix Management in the different countries. Singapore is the regional H.Q. with P & L responsibility for the entire region. The sales and service organization employees a complex mix of direct local Siemens sales and service management for Global Key Accounts as well as appointed manufacturers representatives to gain broader market coverage. Siemens’ electronics factory automation includes SMT placement machines, ovens, printers, automated optical inspection, conveyors/board handling, CAD CAM interface, inventory management, and line balancing software solutions. 
Accomplishments:
· Increased Asian market share from 5% to 20 % (excluding Japan) 
· Increased sales turnover from $10 to $65 million per year
· Maintained budgeted profitability despite higher Asian discounting requirements

· Succeeded selling expensive German equipment into existing Japanese dominated market
· Managed over 100 direct employees throughout Asia 
· Established Asia specific engineering department creating Asia language machine interfaces
· Exceeded sales targets and profitability during Asian Economic Crisis

· Developed new major accounts Flextronics, Motorola, and Seagate
· Awarded a Patent for developing an advanced conveyor system 
· Opened new Japanese office in 99’
Universal Instruments Pte Ltd                                Singapore         (01/1992 - 04/1993) 
Business Development Manager, S.E. Asia 
This was a one year assignment in Asia to train the Asian Sales Managers and Representatives on new SMT product lines and develop a marketing plan to penetrate the Singapore Disc Drive Industry. 
Accomplishments:                                 
· Assigned as Seagate’s Corporate Account Mngr. which resulted in long term sales success
· Instrumental in closing first SMT sales in S.E. Asia Region

· Quest Speaker for International Society for Hybrid Microelectronics (ISHM) India

· Awarded Certificate of Appreciation for Business Development in South East Asia

Universal Instruments Corp                               Oregon, USA          (03/1983 – 12/1991) 
Senior Sales Engineer
The sales region was North Western USA selling Automated Insertion and SMT equipment. I was the Intel Corporate Account Mngr. Other major MNC’s included Fujitsu, HP, and Boeing.
Accomplishments:

· Awarded Salesman on the year 1988

· Recognized for 200% sales increase to $4.6 mil/year

· Inducted into 100% club for far exceeding forecast 

· Sold Volvo Automatic Guided Vehicles and VAX Computer System fully Automated factory to NEC
· Sold Tektronix 1986 PAT award winning J.I.T. single board batch size production line
· Selected to represent the Western States on an SMT Product Marketing Design Review Team 
Amistar Corp                                             New Hampshire, USA         (08/1981 – 02/1983) 
Field Service Manager 
Transferred from California to the New Hampshire Eastern Regional Service Center 
· Promoted to Eastern Regional Field Service Manager 

· Responsible for multiple smaller service offices 
· Managed Training Center and Replacement Spares Parts department
Amistar Corp                                                    California, USA         (03/1978 - 07/1981) 
International Field Service Engineer
· Responsible for Installing and Servicing
· Conducted Training classes at the corporate training center
· Extensively Traveled from California throughout America, Europe, and Japan
Education
Radio Electronic Television School (R.E.T.S.)   New Jersey, USA     (09/1976 – 09/1977)

· R.E.T.S. is a Vocational Technical College.
· Student and part time Assistant Lab Instructor to pay tuition
· Promoted as a full time Teacher/Lab Instructor 
Affiliations:

· Surface Mount Technology Association (SMTA) Singapore Chapter Secretary 1993-1999
· SMTA Singapore Chapter Committee Member (while with Universal) 1992-1993
· SMTA Oregon USA Chapter Technical Director 1987-1991






